BEFORE THE PENNSYLVANIA PUBLIC UTILITY COMMISSION
Application of Premier Energy Group. LLC , d/b/a__Premier Energy Group, LLC | for approval to offer, render,
furnish, or as a(n) [as specified in item #8 below] Broker/Marketer engaged in the business of supplying natural

gas to the public in the Commonwealth of Pennsylvania. to the public in the Commonwealth of Pennsylvania.

To the Pennsylvania Public Utility Commission:
1. IDENTITY OF THE APPLICANT: The name, address, telephone number, and FAX number of the
Applicant are:

Premier Energy Group, LLC
1275 Bound Brook Road, Suite 6

Middlesex, New Jersey 08846
Phone 732-302-0801 Fax 732-302-0606

Please identify any predecessor(s) of the Applicant and provide other names under which the Applicant has
operated within the preceding five (5) years, including name, address, and telephone number.

None

2. a. CONTACT PERSON: The name, title, address, telephone number, and FAX number of the person to whom

questions about this Application should be addressed are:

Richard Albanese, Member
1275 Bound Brook Road, Suite 6
Middlesex, New Jersey 08846
Phone: 732-302-0601
Fax: 732-302-0606

b.
telephone number and FAX number of the person with whom contact should be made by PEMA:

Same as above
3.a. ATTORNEY: If applicable, the name, address, telephone number, and FAX number of the Applicant's

attorney are;
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b. REGISTERED AGENT: If the Applicant does not maintain a principal office in the Commonwealth, the
required name, address, telephone number and FAX number of the Applicant's Registered Agent in the
Commonwealth are:

National Registered Agents, Inc.
600 North Second Street

Suite 401

Harrisburg, PA 17101

4. FICTITIOUS NAME: (select and complete appropriate statement)

a The Applicant will be using a fictitious name or doing business as (“d/b/a”):

Attach o the Application a copy of the Applicant's filing with the Commonwealth's Department of State
pursuant to 54 Pa. C.S. §311, Form PA-953.

or

X The Applicant will not be using a fictitious name.

5. BUSINESS ENTITY AND DEPARTMENT OF STATE FILINGS: (select and complete appropriate

statement)
The Applicant is a sole proprietor.

If the Applicant is located outside the Commonwealth, provide proof of compliance with 15 Pa. C.S. §4124
relating to Department of State filing requirements.

or
The Applicant is a:

D D domestic general partnership ()
domestic limited partnership {15 Pa. C.S. §8511)
Dforeign general or limited partnership (15 Pa. C.S. §4124)
Ddomestic limited liahility partnership (15 Pa. C.S. §8201)
Dforeign limited liability general partnership {15 Pa. C.S. §8211)
Dforeign limited liability limited partnership (15 Pa. C.S. §8211)

0

Provide proof of compliance with appropriate Department of State filing requirements as indicated
above.

Give name, d/b/a, and address of partners. If any partner is not an individual, identify the business nature of
the partner entity and identify its partners or officers.

Natural Gas Supplier License Application
PA PUC Document #: 139346 3
Updated Navember 2013



a copy of the Applicant's Department of State filing pursuani to 15 Pa. C.5. §4124.

or

The Applicant is a:

domestic corporation (none)
foreign corporation (15 Pa. C.S. §4124)
D domestic limited liability company {15 Pa. C.S. §8913)
X foreign limited liability company (15 Pa. C.S. §8981)

Other

Provide proof of compliance with appropriate Department of State filing requirements as indicated above,
Additionally, provide a copy of the Applicant's Articles of Incorporation. See Attached

Give name and address of officers.
Richard Albanese, Member
1275 Bound Brook Road, Suite 6
Middlesex, New Jersey 08846

Richard Haynal, Member
1275 Bound Brook Road, Suite 6
Middlesex, New Jersey 08846

Joseph Santo, Manager-Member
1275 Bound Brook Road, Suite 6
Middlesex, New Jersey 08846

Charles Wiik, Member
1275 Bound Brook Road, Suite 6
Middlesex, New Jersey 08846

Scott Fawcett, Member
1275 Bound Brook Road, Suite 6
Middlesex, New Jersey 08846

The Applicant is incorporated in the state of New Jersey

6. AFFILIATES AND PREDECESSORS WITHIN PENNSYLVANIA: (select and complete appropriate
statement)

Affiliate(s) of the Applicant doing business in Pennsylvania are:
Give name and address of the affiliate(s) and state whether the affiliate(s) are jurisdictional public

utilities.
Does the Applicant have any affiliation with or ownership interestin. ~ NO

(@) any other Pennsyivania retail natural gas supplier licensee or licensee applicant,
(b) any other Pennsylvania retail licensed electric generation supplier or license applicant,
(c) any Pennsylvania natural gas producer and/or marketer,

(d) any natural gas wells or
(e} any local distribution companies {LDCs) in the Commonwealth

If the response to parts a, b, ¢, or d above is affirmative, provide a detailed description and explanation of the
affiliation and/or ownership interest.

Provide specific details concerning the affiliation andfor ownership interests invoiving:

(a) any natural gas producer and/or marketers,
(b) any wholesale or retail supplier or marketer of natural gas, electricity, oil, propane or other

energy sources.

[ Provide the Pa PUC Docket Number if the applicant has ever applied:
(a) for a Pennsylvania Natural Gas Supplier license, or
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(b) for a Pennsylvania Electric Generation Supplier license. Docket No.A-2009-2100721

If the Applicant or an affiliate has a predecessor who has done business within Pennsylvania, give

name and address of the predecessor{s) and stale whether the predecessor(s) were jurisdictional
public utilities.

or

The Applicant has no affiliates doing business in Pennsylvania or predecessors which have done
business in Pennsylvania.

7. APPLICANT’S PRESENT OPERATIONS: {select and complete the appropriate statement)

D The Applicant is presently doing business in Pennsylvania as a

Dnatural gas interstate pipeline.

Dmunicipal providing service outside its municipal limits.
Diocal gas distribution company

Oretail supplier of natural gas services in the Commonweatlth
a natural gas producer

D x Other. (ldentify the nature of service being rendered.)

Premier Energy Group is currently operating as a Broker/Marketer engaged in the
business of supplying electricity to the public in the Commonwealth of

Pennsylvania. to the public in the Commonwealth of Pennsylvania

or

[:I The Applicant is not presently doing husiness in Pennsylvania.

8. APPLICANT'S PROPOSED OPERATIONS: The Applicant proposes to operate as a:

[ supplier of natural gas services.

I:] Municipal supplier of natural gas services.

D Cooperative supplier of natural gas services,

[:]D X Broker/Marketer engaged in the business of supplying natural gas services.
[0 Aggregator engaged in the business of supplying natural gas services.

[J Other (Describe:

Natural Gas Supplier License Application
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9. PROPOSED SERVICES: Generally describe the natural gas services which the Applicant proposes to offer.

Premier Energy Group, LLC provides electric and natural gas consulting and
brokering services to commercial and industrial customers. At no time does Premier
Energy Group, LLC take possession of or own the commodity, take positions in the
commodity market, or responsible for Gross Receipts Tax.

10, SERVICE AREA: Provide each Natural Gas Distribution Company {NGDC) in which Applicant proposes to
offer services.
Valtey Energy Inc
UGI Energy Penn
Peoples TWP LLC
UGI Penn Natural
PEPCO Philadelphia Gas Works
National Fuel Gas Distribution Corp,
Peoples Natural Gas Company LLC Peoples Division,
UGl
Peoples Natural Gas Company LLC Equitable Division
Columbia Natural Gas of Pennsylvania Inc.

11. CUSTOMERS: Applicant proposes to initially provide services to:

Residential Customers

Commercial Customers - (Less than 6,000 Mcf annually)
Commercial Customers - (6,000 Mcf or more annually)
Industrial Customers

Governmental Customers

All of above

Other (Describe):

OoOoDoso

12. START DATE: The Applicant proposes to begin delivering services on August 1, 2014
{approximate date).

Natural Gas Supplicr License Application 6
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13. NOTICE: Pursuant to Section 5.14 of the Commission’s Regulations, 52 Pa. Code §5.14, serve a copy of
the signed and verified Application with attachments on the following:

Irwin A. Popowsky

Office of Consumer Advocate
5th Floor, Forum Place

555 Walnut Street
Harrisburg, PA 17120-1821

William R. Lloyd, Jr.

Commerce Building, Suite 1102
Small Business Advocate

300 North Second Street
Harrisburg, PA 17101

Office of the Attorney General
Bureau of Consumer Protection
Strawberry Square, 14th Floor
Harrisburg, PA 17120

Commonwealth of Pennsylvania
Department of Revenue

Bureau of Compliance
Harrisburg, PA 17128-0946

Any of the following Natural Gas Distribution Companies through whose transmission and distribution

facilities the applicant intends to supply customers:

Valley Energy Inc.

Robert Crocker

523 South Keystone Avenue
Sayre, PA 18840-0340

PH: 570.888-9664

FAX: 570.888.6199

email: rcrocker@ctenterprises.org

UGI Central Penn

David %easten

2525 N. 12" Street, Suite 360
Reading, PA 19612-2677
PH. 610.796.3425
FAX: 610.796.3559

National Fuel Gas Distribution Corp.
David D. Wolford

6363 Main Street

Williamsville, NY 14221

PH: 716.857.7483

FAX: 716.857.7479

email: wolfordd@natfuel.com

Peoples Natural Gas Company LLC
Peoples Division

Lynda Petrichevich

375 North Shore Drive, Suite 600
Pittsburgh, PA 15212

PH: 412.208.6528

FAX: 412.208.6577

email: Lynda.W . Petrichevich@peoples-Qas.com

Peoples TWP LLC (Formerly T. W. Phillips)
Lynda Petrichevich

375 North Share Drive, Suite 600

Pittsburgh, PA 15212

PH: 412.208.6528

FAX: 4122086577

email; Lynda,W.Petrichevich@peoples-gas.com

uaGl

David Beasten

2525 N. 12" Street, Suite 360
Reading, PA 18612-2677

PH: 610.796.3425

FAX: 610.796.3559

UGI Penn Natural

David Beaﬂen

2525 N, 12" Street, Suite 360
Reading, PA 19612-2677
PH: 610.796.3425

FAX: 610.796.3559

Peoples Natural Gas Company LLC
Equitable Division

Lynda Petrichevich

375 North Shore Drive, Suite 600
Pittsburgh, PA 15212

PH: 412.208.6528

FAX: 412.208.6577

email; anda.w.Petrichevich@geoglesgas.com I

PECO

Carlos Thillet, Manager, Gas Supply and Transportation
2301 Market Street, $9-2

Philadelphia, PA 19103

PH: 215.841.6452

email: carlos.thillet@exeloncerp.com

Columbia Gas of Pennsylvania Inc.
Thomas C. Heckathorn

200 Civic Center Drive

Columbus, OH 43215

PH: 614.460.4996
FAX:614.460.6442

email: theckathorn@nisource.com

Philadelphia Gas Works
Douglas Moser

800 West Montgomery Avenue
Philadelphia, PA 19122

PH. 215.684.6899

email: douglas.moser@pgworks.com
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Pursuant to Sections 1.57 and 1.58 of the Commission’s Regulations, 52 Pa. Code §§1.57 and 1.58, attach Proof of
Service of the Application and attachments upon the above named parties. Upon review of the Application, further
notice may be required pursuant to Section 5.14 of the Commission’'s Regulations, 52 Pa. Code §5.14.
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14.

15.

17.

TAXATION: Complete the TAX CERTIFICATION STATEMENT attached as Appendix B to this application.

COMPLIANCE: State specifically whether the Applicant, an affiliate, a predecessor of either, or a person

identified in this Application has been convicted of a crime involving fraud or similar activity. |dentify all
proceedings, by name, subject and citation, dealing with business operations, in the last five {5) years,
whether before an administrative body or in a judicial ferum, in which the Applicant, an affiliate, a
predecessor of either, or a person identified herein has been a defendant or a respondent. Provide a

statement as to the resolution or present status of any such proceedings.
None

16. STANDARDS, BILLING PRACTICES, TERMS AND CONDITIONS OF PROVIDING SERVICE AND
CONSUMER EDUCATION: All services should be priced in clearly stated terms to the extent possible.

Commeon definitions should be used. All consumer contracts or sales agreements should be written in plain
language with any exclusions, exceptions, add-ons, package offers, fimited time offers or other deadlines
prominently communicated. Penalties and procedures for ending contracts should be clearty communicated.

a. Contacts for Consumer Service and Complaints: Provide the name, title, address, telephone number and

FAX number of the person and an alternate person responsible for addressing customer complaints.

These persons will ordinarily be the initial point(s) of contact for resolving complaints filed with Applicant,
the Distribution Company, the Pennsylvania Public Utility Commission or other agencies.

b. Provide a copy of all standard forms or contracts that you use, or propose to use, for service provided to
residential customers.

c. If proposing to serve Residential and/or Small Commercial customers, provide a disclosure statement.
A sample disclosure statement is provided as Appendix B to this Application.

FINANCIAL FITNESS:

A. Applicant shall provide sufficient information to demonstrate financial fitness commensurate with the
service proposed to be provided. Examples of such information which may be submitted include the

following:

» Actual (or proposed) organizational structure including parent, affiliated or subsidiary companies.
See Attached

» Published parent company financial and credit information.

» Applicant's balance sheet and income statement for the most recent fiscal year. Published financial
information such as 10K's and 10Q¥'s may be provided, if available.
See Attached
 Evidence of Applicant's credit rating. Applicant may provide a copy of its Dun and Bradstreet Credit
Report and Robert Morris and Associates financial form or other independent financial service reports.
See Attached
= A description of the types and amounts of insurance carried by Applicant which are specifically intended
to provide for or support its financial fitness to perform its obligations as a licensee.
See Attached
» Audited financial statements

= Such other information that demonstrates Applicant's financial fitness.

B. Applicant must provide the following information:

* Provide proof of compiiance with bonding/credit requirements for each NGDC the applicant is proposing
to provide service in. This requirement is designated by each NGDC and can commonly be found in the
NGDC supplier tariff.

N/A
= |[dentify Applicant's chief officers including names and their professional resumes, See Attached

9
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¢ Provide the name, title, address, telephone humber and FAX number of Applicant's custodian for its
accounting records.

Richard Albanese — Member 1275 Bound Brook Rd Middlesex NJ 08846 P 732-302-0601 F732-302-0606
18. TECHNICAL FITNESS: To ensure that the present quality and availability of service provided by natural gas
utilities does not deteriorate, the Applicant shall provide sufficient information to demonstrate technical
fitness commensurate with the service proposed to be provided. Examples of such information which may
be submitted include the following:

» The identity of the Applicant's officers directly responsible for operations, including names and their
professional resumes. See Attached

» A copy of any Federal energy license currently held by the Applicant,
« Proposed staffing and employee training commitments.

» Business plans.

18 TRANSFER OF LICENSE: The Applicant understands that if it plans to transfer its license to anather entity,
it is required to request authority from the Commission for permission prior to transferring the license. See
66 Pa. C.S. Section 2208(D). Transferee will be required to file the appropriate licensing application.

20. UNIFORM STANDARDS OF CONDUCT AND DISCLOSURE: As a condition of receiving a license,
Applicant agrees to conform to any Uniform Standards of Conduct and Disclosure as set forth by the

Commission.

21. REPORTING REQUIREMENTS: Applicant agrees to provide the following information to the Commission or
the Department of Revenue, as appropriate:

a. Reports of Gross Receipts: Applicant shall report its Pennsylvania intrastate gross receipts to the
Commission on an annual basis no later than 30 days following the end of the calendar year.

Applicant will be required to meet periodic reporting requirements as may be issued by the
Commission to fulfill the Commission's duty under Chapter 22 pertaining to reliability and to inform
the Governor and Legislature of the progress of the transition to a fully competitive natural gas

market.

22 FURTHER DEVELOPMENTS: Applicant is under a continuing obligation to amend its application if
substantial changes occur in the information upon which the Commission relied in approving the original
filing.

23 FALSIFICATION: The Applicant understands that the making of false statement(s) herein may be grounds
for denying the Application or, if later discovered, for revoking any authority granted pursuant to the
Application. This Application is subject to 18 Pa. C.S. §§4903 and 4904, relating to perjury and falsification
in official matters.

?

<
24. FEE: Thg?Applicqm has enclosed the required initial licensing fee of $350.00 payable to the Commonweailth
1 of Pennsylvania:

e & o™
oo =Y
el o ez Applicant:_ PRE/ 164 ENERET CRoVE, L Lc
Lid :-'é Lo By: ‘._._./7/ / M
[ - & =
= Ll Title: SUBMENE pem1860
o
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AFFIDAVIT

[Commonwealth/State] of _New Jersey

County of _Middlesex

Joseph L Santo, Affiant, being duly [sworn/affirmed) according to law, deposes and says that:
[He/she is the Managing Member (Office of Affiant) of Premier Energy Group, LLC Name of Applicant);]

[That hefshe is authorized to and does make this affidavit for said Applicant;]

That Premier Energy Group, LLC , the Applicant herein, acknowledges that [Applicant] may have obligations
pursuant to this Application consistent with the Public Utility Code of the Commonwealth of Pennsylvania, Title 66 of
the Pennsylvania Consolidated Statutes; or with other applicable statutes or regulations including Emergency Orders
which may be issued verbally or in writing during any emergency situations that may unexpectedly develop from time
to time in the course of doing business in Pennsylvania.

That _Premier Energy Group, LLC , the Applicant herein, asserts that [he/she/it] possesses the requisite technical,
managerial, and financial fitness to render natural gas supply service within the Commonwealth of Pennsylvania and
that the Applicant will abide by all applicable federal and state laws and regulations and by the decisions of the

Pennsylvania Public Utility Commission.

That __Premier Enerqy Group, LLC the Applicant herein, certifies to the Commission that it is subject to , will pay,
and in the past has paid, the full amount of taxes imposed by Articles I and X1 of the Act of March 4, 1971 {(P.L. 6, No.

2 ), known as the Tax Reform Act of 1971 and any tax imposed by Chapter 22 of Title 66. The Applicant
acknowledges that failure to pay such taxes or otherwise comply with the taxation requirements of, shall be cause for

the Commission to revoke the license of the Applicant. The Applicant acknowledges that it shall report to the
Commission its jurisdictional natural gas sales for ultimate consumption, for the previous year or as otherwise required

by the Commission. The Applicant also acknowledges that it is subject to 66 Pa. C.S. §506 (relating to the inspection

of facilities and records).

Applicant, by filing of this application waives confidentiality with respect to its state tax information in the possession
of the Department of Revenue, regardless of the source of the information, and shall consent to the Department of
Revenue providing that information to the Pennsylvania Public Utility Commission.

That Premier Eneray Group, LLC, the Applicant herein, acknowledges that it has a statutory obligation to conform with
66 Pa. C.S. §506, and the standards and billing practices of 52 PA, Code Chapter 56.

RECEIVED

JuL 28 2014

UTILITY COMMISSION

PA PUBLIC L BUREAU

SECRETARY'
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That the Applicant agrees to provide all consumer education materials and information in a timely manner as requested
by the Commission’s Office of Communications or other Commission bureaus. Materials and information requested
may be analyzed by the Commission lo meet obligations under applicable sections of the law.

That the facts above set forth are true and correct/true and correct 1o the best of his/her knowledge, information, and

belief,
e
_ASignature of Affiant
Sworn and subscribed before me this 23 day of __JU 4y 18 200%

/&9% \/ Cb"‘?""’“/""——

Signature of official administering oath

JOANNET COMUNE
NOTARY PUBLIC OF NEW JERSEY

My commission expires My Commission Expires (/-2 -20(¥
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AFFIDAVIT

[Commonwealth/State] of New Jersey:
5S.
County of Middlesex
Joseph L Santo, Affiant, being duly [sworn/faffirmed] according to law, deposes and says that:

[He/she is the Managing Member (Office of Affiant) of Premier Energy Group, LLC (Name of Applicant);]

[That he/she is authorized to and does make this affidavit for said Applicant;]

That Premier Energy Group, LLC , the Applicant herein certlf'es that it has caused the notice of the filing of its license applicati
published in the following newspapers on :

(date)

A copy of the notice as it appeared in each of the above newspapers is attached. Noted on each copy is the newspaper
section (name, number or letter), if applicable, and the page number on which the notice appeared.

That Premier Energy Group, LLC, the Applicant will submit to the Commission the proef of publication from each
newspaper in which notice of the application filing was published as soon as it is available.

That the facts above set forth are true and correct to the best of hissher knowledge, information, and belief, and that

he/she expects said Applicant to be able to prove the same at hearing.
RECE;

= 7 A VED

- Signature of Affiant JUL
28 2
14
PuBL;c
UTie g
SECRETARY?B MMISSION
Sworn and subscribed before me this Z 3 day of J‘)L\’ s X "y REay

dﬁfm/ J é’ﬁ?'lf\/w,q_g____

?jgﬁature of official administering oath

JOANNE T COMUNE

ni [ERSEY
My Commission Expires 11-2¢ - 2018

My commission expires

13

Natural Gas Supplier License Application
PA PUC Document #: 139346
ndatad Mesommher 2117



AFFIDAVIT

[Commonwealth/State] of New Jersey :

SS.
County of Middlesex
Joseph L Santo, Affiant, being duly [sworn/affirmed] according to law, deposes and says that:
[He/she is the Managing Member (Office of Affiant) of Premier Energy Group, ELC (Name of Applicant);]
[That hefshe is authorized to and does make this affidavit for said Applicant;]
That the Applicant herein Premier Energy Group, LLC has the burden of producing information and
Supporting

documentation demonstrating its technical and financial fitness to be licensed as a natural gas supplier pursuant to 66
Pa. C.8. §2208(c)(1).

That the Applicant herein Premier Energy Group, LLC has answered the questions on the application correctly,

truthfully,
and completely and provided supporting documentation as required.

That the Applicant herein Premier Energy Group, LLC acknowledges that it is under a duty to update information

provided in
answer to questions on this application and contained in supporting documents.

That the Applicant herein __Premier Energy Group, LLC acknowledges that it is under a duty to supplement

information
provided in answer to questions on this application and contained in supporting decuments as requested by the

Commission.

That the facts above set forth are true and correct to the best of his/her knowledge, information, and belief, and that
he/she expects said Applicant to be able to prove the same at hearing.

e

“Signature of Affiant

Swom and subscribed before me this_Z 2 day of ey 19 2014

Q/ﬂﬁw \/ 47"/"”"“'L—

pg’éture of official administering oath
JOANNE T COMUNE

NOTARY FUBLIC OF NEW JEBSEY
My commission expires My Commission Expires 7/~ 24 -2075
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Appendix B
Page 1 0f2
Sample Disclosure Statement Format

for Natural Gas Suppliers

This is an agreement for natural gas services, between NGS name and customer's name and fulf address.
Background

We at NGS Company Name _are licensed by the Pennsylvania Public Utility Commission to offer and supply natural
gas services in Pennsyivania. Qur PUC license number is _A-110XXX.

» We set the prices and charges that you pay. The Public Utility Commission regulates distribution or delivery prices
and services. The Federal Energy Regulatory Commission regulates interstate pipeline prices and services.

» If you ask us, we can bill you directly for our service.

* Right of Recision - You may cancel this agreement at any time before midnight of the third business day after
receiving this disclosure.

Definitions

e Interstate Pipeline Charges - Charges for moving natural gas to the distribution lines of a distribution company.
» Nonbasic Charges - Define each nonbasic service being offered.

Terms of Service

1. {(a) Basic Service Prices - lfemize Basic Services you are billing for and their prices.

You will pay __rate per  (McffDth/ccf) for the commaodity of natural gas.
Suppliers are fo include any variable pricing conditions and limits, if charging a variable rate.

You will pay _rate per (Mcf/Dth/cef) for other natural gas service.
Suppliers are to include transmission service prices if billed.

{b) Nonbasic Service Prices - temize Nonbasic Services you are offering and their prices.
2. Length of Agreement

You will buy your natural gas services for the above street address from company's name beginning date through date of
expiration, if any.

3. Special Terms and Conditions - List and explain all that apply.
Sign-up bonuses

Add-ons

Limited time offers

Other Sales Promotions

Exclusions

4. Special Services - Provide explanation of price, terms and conditions, inciuding advanced metering deployment,
if applicable.

Natutal Gas Supplicr License Application
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Page 2 of 2
5. Penalties, Fees and Exceptions - List any that apply including a late payment charge. The print size for this
section must be larger than the print in the rest of the agreement.

6. Cancellation Provisions - This category may consist of both customer initiated cancellation provisions and
supplier initiated cancellation provisions.

7. Renewal Provision - If this is a fixed term agreement with automalic renewal, explain the procedure here.
8. Agreement Expiration/Change in Terms
If you have a fixed term agreement with us and it is approaching the expiration date or if we propose to change our

terms of service, we will send you written notice in each of our last three bills or in separate mailings before either the
expiration date or the effective date of the changes. We will explain your opticns in these three advance notices.

9. Dispute Procedures

Contact us with any questions concerning our terms of service. You may call the PUC if you are not satisfied after
discussing your terms with us.

10. Contact Information

Supplier Name:
Address:

Phone Number:

Internet Address:

Distribution Company Name:

Provider of Last Resort Name:
Address:

Phone Number;

Public Utility Commission (PUC)
Address: P.0O. Box 3265 Harrisburg, PA 17105-3265

Natural Gas Competition MHotline Number: 1-B88-300¢-%xxX

Universal Service Program Name:;

Phone Number:
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APPENDIX C

EXAMPLE FORM OF NOTICE

PENNSYLVANIA
PUBLIC UTILITY COMMISSION
NOTICE
Application of Premier Energy Group, LLC (d/b/a " Premier Energy Group, LLC") For Approval
To Offer, Render, Furnish Natural Gas Supply Services as a Marketer/Broker or Aggregator
Engaged In The Business Of Supplying Natural Gas Supply Services, To The Public In The
Commonwealth Of Pennsylvania, Docket No.
On Month Date, Year, Company Name filed an application with the Pennsylvania Public
Utility Commission (“PUC”) for a license to provide natural gas supply services as (1) a supplier of
natural gas, {2) a broker/marketer engaged in the business of supplying natural gas, and (3) an
aggregator engaged in the business of providing natural gas supply services. Premier Energy Group,
LLC proposes to sell natural gas and related services throughout all of Pennsylvania under the
provisions of the new Natural Gas Choice and Competition Act.
The PUC may consider this application without a hearing. Protests directed to the technical or
financial fitness of Premier Energy Group, may be filed within 15 days of the date of this notice
with the Secretary of the PUC, P.O. Box 3265, Harrisburg, PA 17105-3265. You should send copies
of any protest to Premier Energy Group, LLC attorney at the address listed below. Please include the
PUC’s “docket number” on any correspondence, which is .

By and through Counsel: Attorney’s Name

Premier Energy Group, LL.C
1275 Bound Brook Road Suite 6
Middlesex, NJ 08846
732-302-0601
732-302-0606
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APPENDIX D
Standards of Conduct

(1) The [natural gas distribution company] should apply its tariffs in a
nondiscriminatory manner to its affiliate, its own marketing division

and any nonaffiliate.

(2) The [natural gas distribution company] should likewise not apply a
tariff provision in any manner that would give its affiliate or division
an unreasonable preference over other marketers with regard to
matters such as scheduling, balancing, transportation, storage,
curtailment, capacity release and assignment, or nondelivery, and all

other services provided to its affiliated suppliers.

(3) If a tariff provision is mandatory, the [natural gas distribution
company] should not waive the provision for its affiliate or division

absent prior approval of the Commission.

(4) If a tariff provision is not mandatory or provides for waivers, the
p p
[natural gas distribution company] should grant the waivers without

preference to affiliates and divisions or non-affiliates.

(5) The [natural gas distribution company] should maintain a
chronological log of tariff provisions for which it has granted
waivers. Entries should include the name of the party receiving the
waiver, the date and time of the request, the specific tariff provision
waived and the reason for the waiver. Any chronological log should
be open for public inspection during normal business hours.

(6) The [natural gas distribution company] should process requests for
transportation promptly and in a nondiscriminatory fashion with

respect to other requests received in the same or a similar period.
The [natural gas distribution company] should maintain a
chronological log showing the processing of requests for
transportation services. Any chronological log should be open for

public inspection during normal business hours.

(7) Transportation discounts and fee waivers and rebates provided to the
[natural gas distribution company’s] or its marketing affiliate’s
favored customers should be offered to other similarly situated
customers and should not be tied to any unrelated service, incentive
or offer on behalf of either the parent of affiliate. A chronological
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log should be maintained showing the date, party, time and rationale
for the action. Any chronological log should be open for public
inspection during normal business hours.

(8) The [natural gas distribution company] should not disclose any
customer proprietary information to its marketing affiliate or division,
and to the extent that it does disclose customer information, it should
contemporaneously paovide this same information to other similarly
situated marketers in a similar fashion so as not to selectively
disclose, delay disclosure, or give itself or its affiliate any undue
advantage related to the disclosure. A chronological log should be
maintained showing the date, time and rationale for the disclosure.
Any chronological log should be open for public inspection during
normal business hours. A natural gas distribution company should
not provide information received from non-affiliated customers or

suppliers to its affiliated natural gas suppliers.

(9) The [natural gas distribution company] should justly and reasonably
allocate to its marketing affiliate or division the costs or expenses for

general administration or support services.

(10) The [natural gas distribution company] selling surplus gas supplies
and/or upstream capacity on a short-term basis (as defined by the
Federal Energy Regulatory Commission) to its affiliate should make

supplies available to similarly situated marketers on a

nondiscriminatory basis. The [natural gas distribution company]
should not make any gas supplies and/or upstream capacity available
through private disclosure to the [natural gas distribution company’s]
affiliate unless the availability is made simultaneously with public
dissemination in a manner that fairly apprises interested parties of the
availability of the gas supplies and/or upstream capacity. The
[natural gas distribution company] should maintain a chronological
log of these public disseminations. Any chronological log should be
open for public inspection during normal business hours.

(11) The [natural gas distribution company) should not condition or tie
agreements to release interstate pipeline capacity to any service in
which the [natural gas distribution company] or affiliate is involved.

(12) The [natural gas distribution company] should not directly or by
implication . . . represent to any customer, supplier or third party that
an advantage may accrue to any party through use of the [natural gas
distribution company’s] affiliate or subsidiary.
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(13) The [natural gas distribution company] should establish and file with
the Commission a complaint procedure for dealing with any alleged
violations of any of the standards listed in paragraphs (1) through
(12), this paragraph or paragraphs (14) and (15), excepting for
paragraph (9), which should be exclusively under the purview of the
Commission. These procedures should be developed in consultation
with interested parties during consideration of any tariff guided by
this section and §69.191 (relating to general). The Commission may
expect establishment of a complaint procedure or other recordkeeping
requirements if warranted by subsequent facts or circumstances.

(14) The [natural gas distribution company] should keep a chronological
log of any complaints, excepting paragraph (9), regarding
discriminatory treatment of natural gas suppliers. This chronological
log should include the date and nature of the complaint and the
[natural gas distribution company’s] resolution of it. Any
chronological log should be open for inspection during normal
business hours.

(15) Parties alleging violations of these standards may pursue their
allegations through the Commission’s established complaint
procedures. A complainant bears the burden of proof consistent with
66 Pa. C.S. (relating to Public Utility Code) in regard to the

allegations.

(16) Licensees shall provide accurate information about their natural gas
supplier services using plain language and common terms. Where
new terms are used, such terms must be defined again using plain
language: Information should be provided in a format which will
allow for comparison of the various natural gas supply services
offered and the prices charged for each type of service.

(17) Licensees shall provide notification of the change in conditions of
service, intent to cease operation as an natural gas supplier,
explanation of denial of service, proper handling of deposits and
proper handling of complaints in accordance with Commission

regulations where applicable.

(18) Licensees shall maintain the confidentiality of customers’ historic
payment information and right of access to their own load and billing

information.
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(19) Licensces shall not discriminate in the provision of natural gas supply
services as to availability and terms of service based on race, color,
religion, national origin, sex, marital status, age receipt of public
assistance income, and exercise of rights under the Consumer Credit
Protection Act, 15 U. S. C. §§1691-1691f; Regulation B, 12 C.F.R.

§§202-202.14.

(20) Licensees will be responsible for any fraudulent deceptive or other
unlawful marketing or billing acts performed by their agents or
representatives. Licensee shall inform consumers of state consumer
protection laws that govern the cancellation or rescission of natural
gas supply service contracts. 73 P. 8. §201-7.

(21) The natural gas distribution company shall not give any affiliate or
marketing division preference over a non-traditional affiliate in the
provision of goods and services such as processing requests for
information, complaints and responses to service interruptions. The
natural gas distribution company shall provide comparable treatment
without regard to a customer’s chosen natural gas supplier.

(22) No transaction between the natural gas distribution company and an
affiliated natural gas supplier shall involve an anti-competitive cross-
subsidy and all such transactions shall comply with applicable law.

(23) Natural gas distribution company employees who have responsibility for
operating the distribution system, including natural gas delivery or billing
and metering, shall not be shared with an affiliated or divisional Supplier,
and their offices shall be physically separated from the office(s) used by
those working for the Supplier. Such natural gas distribution company
employees may transfer to a Supplier provided such transfer is not used as a
means to circumvent these interim standards of conduct. Any supplier shall
have its own direct line management. Any shared facilities shall be fully
and transparently allocated between the natural gas distribution company
function and the Supplier function. The natural gas distribution company
accounts and records shall be maintained such that the costs a Supplier

incurs may be clearly identified.

(24) (a) Neither the natural gas distribution company nor an affiliated or
divisional Supplier may directly or by implication falsely and unfairly
represent:

Naturn} Gas Supplicr License Application 22
PA PUC Document #: 139346
Updated November 2013



* that the Pa PUC jurisdictionally regulated services provided by the
natural gas distribution company are of a superior quality when power is
purchased from an affiliated or divisional Supplier; or

* that the merchant services (for natural gas) are being provided by the
natural gas distribution company rather than an affiliated or divisional
Supplier;

* that the natural gas purchased from a Supplier that is not an affiliate or
division of the natural gas distribution company may not be reliably
delivered;

* that natural gas must be purchased from an affiliate or divisional
Supplier to receive Pa PUC jurisdictional regulated services.

(b) The natural gas distribution company shall not jointly market or jointly

purchase its Pa PUC jurisdictional regulated services with the services of an

affiliated or divisional Suppler. This prohibition includes prohibiting the

natural gas distribution company from including bill inserts in its natural

gas distribution company bills promoting an affiliated or divisional
Supplier’s services, and further precludes a reference or link from the
natural gas distribution company’s web-site to any affiliated or divisional
supplier.

(¢} When an affiliated or divisional Supplier markets or communicates to
the public using the natural gas distribution company name or logo, it shall
include a disclaimer that states:

(1) That the Supplier is not the same company as the natural gas
distribution company; (2) that the prices of the Supplier are not
regulated by the Pa PUC; and (3) that a customer does not have to
by natural gas or other products from the Supplier in order to receive
the same quality service from the natural gas distribution company.
When a Supplier advertises or communicates verbally through radio
or television to the public using the natural gas distribution company
name or logo, the Supplier shall include at the conclusion of any
such communication a disclaimer that includes all of the disclaimers

listed in this paragraph.

(25) The natural gas distribution company must: (a) make interstate capacity
available for release, assignment, or transfer to its affiliated or divisional
Supplier only through the intestate pipeline electronic bulletin boards and
the competitive bidding procedures in place on those interstate systems; (b)
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not give its affiliated or divisional Supplier any preference over non-
affiliated or non-divisional Suppliers, or potential non-affiliated or non-

divisional Suppliers, in matters relating to the assignment, release, or other
transfer of the natural gas distribution company’s capacity rights on
interstate pipeline systems; and (c) not condition or tie its agreement to
release, assign, or otherwise transfer interstate pipeline capacity to any
agreement by a gas Supplier, customer or other third party relating to any
service in which its marketing affiliate is involved.
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CERTIFICATE OF FORMATION JAN 1 4 Zonz
OF
PREMIER ENERGY GROUP, LLC

L_STATE TREASURLR

The undersigned, in order to form a limited liability company pursuant to the provisions of
the New Jersey Limited Liability Company Act, hereby certifies:

FIRST: The name of the limited liability company is Premier Energy Group, LLC.

SECOND: The address of the limited liability company’s initial registered office is 90 Court
House Place, Jersey City, New Jersey (7306, and the name of the registered agent at such address
is Larry M. Cole, Esq.

THIRD: The number of initial members constituting the limited liability company is four
(4), and the names and addresses of the members are:

Richard J. Albanese 839 Vosseller Avenue
Martinsville, New Jersey 08836

R E C E I V E D Richard A. Haynal 212 Highland Avenue

Metuchen, New Jerscy 08840
JUL 28 2014 Joseph L. Santo 697 Meyersville Road

Gillette, New Jersey 07933
PA PUBLIC UTILITY COMMISSION

SECRETARY'S BUREAU Charles S. Wilk 37 Delaware Avenue
West Long Branch, New Jersey 07764

FOURTH: The initial operating agreement of the limited liability company shall be adopted
by the members, and the power to make, alter and repeal the operating agreement is reserved (o the
members.

FIFTH: The duration of the limited liability company is limited and shall expire on January
2, 2032 or upan the happening of any event set forth in the Operating Agreement, whichever event

5LO00VBIA3T

happens earlier.



SIXTH: This Certificate of Formation is to be effective on JAN 14 200

IN WITNESS WHEREQCF, the undesigned has executed this Certificate of Formation
and has certified this as his act and deed and the facts herein stated as true, this 2. day of

January, 2002,

Lok f Y cse

RICHARD J. ALBANESE

Bt S

RICHARD A. HAYNAL

UL Z e

CHARLES S. WILK
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Company Snapshot

Business Summary

Profile’ p

Likolihood this company will not pay'on A

PR.EMIER ENERGY GROUP, LLC LOW /]
1275 Boisid Brook Rd Sts 8 timo over the next 12 months
Middlesex, NJ 08846 Crod!t Score Class: 2

ot 7323020801 R R R
DA-N-S #: 36-172-T930 1 2 3 4 5

D&B Rating: - Low High
Company Stats

Year startod 2002, Likelinood this company will oxporlence o e A\
Managamont control 2005‘ flnanclal atross In the next 12 months Al
Employcos .

Manager Rlehard Albanese-, Mémber lFinanelal Stross Clasa: 3

8.1.C. 8746° T

industry ..‘..,L,..li?'u"ﬂ. 3“ 7 5 :

Enegy consulting services tow High

This I3 a single location.
Timelinoss of historical payments for UNAVAILABLE

Tho Net worth amocrt 1 (s section may have been adjustod by 08B IS SOmpany .
ta refioct typlcal deduciions, euch as cartain Intangible a3scts, Payment performance trend over the UNAVAILABLE
past 80 days

DAB has not recelved a sufficient samplo of payment
expariances to esiablish 8 PAYDEX score.

~*Bagad on | irade oxperience on flle with pag’

DEB °ﬂ‘°ﬂ lluidlmm on cmd{t limits for thla company buod onlts prome as well as promu ol’ other

companlos similar In slze, Industry, and credit usage Get deotplls
Evldoncn of banksuplcy, fraud, or crlmlnnl prmnd-l-;;n i;J\onhIstor; ::l ti:ls buslma-a-or Itz CT T
managomont 7 o i ) . o Eo_@
Notoworthy spaolal ovents in this company's fio _ B ) oo VES A
Total number of sults, lians and ]udgmenta In this company's ﬂlo . o . ] OEB
Value of open sulls, llens and Judgments for‘u_‘lln company 7 _ . 3 -_ $0 @

Valis of apon rocords tefara only 1o 10 moat recent flinga for ea<h fecord type.

Company Snapshot  Crefitworthiness  Pavment History & Trends  PublicFifingg  History & Operations  2anking & Finaoco

Creditworthiness
Summary
leolihoodt'lllla co;nlpany wilt AVERAGE A\ 't__:a.s T}ﬂzrgz -
clol st Ofmel
::: ::l:tn:; mn:r:;ha fose in The blank rating symbal shouk! not bo intorpratod as Indicating that

credil should be danisd I simply means that Iha Informaotion svallablo
- - == emeremer = - == - lo D&B doas not pennil us 1o classity the company within our rating key
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D&B Comprehensive Insight Plus Report: PREMIER ENERGY GROUP, LLC:

Likgllhood this company wiil not
pay on Uma ovor tho next 12
months

Default on Payment: Financlal Stress Summary

Likelihood this company will AVERAGE
oxparience financial stress In ’ A

the next 12 months
Finandlal Stregs Clags. 3

?xmm nalional percontile’ 48 fhighest dsk. 1%, lowest
National percentile tndustry nomm: 52 (highost dsk: 1% lowest
rlsic . 100%)

Duriag ‘the priar yaar, firma In this Finenclal Stress Clags had a
Tellure rato 61 0.24%, which (s 2 times lower than the netional
average.

Payment within Terms: Credit Score Summary

Likelihood this company wilt not
pay on timo ovor tho noxt 12
months

Cradit Scora Class: 2

Lowl/

Tha Crodit Scoro dlass of 2 for this company shows that during
the previous year, 2.5% of the finms with this classification paid
ong of more bills severely delinquant. which |a lower than tho
national aversge,

Credit ecore percentlio: 88 (high risk. 1%; low risk: 100%)
Ingustry norm parcentile: 43 (high risk 1%; low nisk. 100%)

Additlonal information

Financlal Stress Summary

- The Financial Stress Risk Class indicates thel this firm shares
some of tha same business and financial chemcteristics of
elher companiss with this classification. it does nol mean the
fim will nacassarily experenca finandal stress.

- Tha probabiilty of fallure shows percéntage of firms in 8 givan

roenﬂo that discontinue oparations with-loss to craditors.

'n-m avorage probabllity of fafluro i8 based on businosses In
D&DB's database and Is hrovided fof comparative purposes.

- The Financia) Siress Score Percentija rofiacts the relative
ranldnc of a company emong oll scorable companles in D&B's

- Tha Finenclal Strass Score offers a more precise moasure of
the lgvel of risk than the Risk Class and Perconllo. Il Is
eapacially helphul to cuslomers using a scorecard approach to
datermining overall businoss performance.

Payment History

Summary

Avoragoe paymont performance trond
whon welhted by doflar amount

https://creditreports.dnb.com/webapp/wcs/stores/serviet/ViewReport?orderltemId=1088349...

UNAVAILABLE Company's paymant performance over tho
past 12 months compared withi ts pooro

Low @ and that furiher enquiry should ba made before reaching a deciston.

Some reasons 101 using 8 " symbol incuds; deflcit net worth,
bankruptoy proceodings, insufliclant payment Information, or
Incompleta history information. For mote information, se the DAB
Raling Key.

Key Foctors

- 1 trade experianco exists for this company.

- Finoncial Stress Score: 1473 (high risk: 1,001,low risk: 1,875)
- Limitod Himo undor prosant mnrmgomnnl contro!

- Highar risk lagal strustura,

Koy Factors
1 trade sxpenanco axsts for this company.
- Umlwd time under present managmnanl control
- Highar rigk Industry based on delinquancy rates for this
industry

Cradit Score Summary

- The Incldence of Delinquent Paymaent is the porcontage of
companies with thls classlification that were reporsted 80
‘days past dug or more by creditors. The calculation of this
value Is based on an Inquiry weighted samplo

- Tha Pamcant(le rinkg this firm ralative to ofher businessas.
For eampla, a firm in the 80th percantile has a lower. dsk of-
paying In B sevaraly delinquent mannar.ihan 78% of all
scorable companlos in D&B's files.

Banking .5

UNAVAILABLE
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Payment History Qverview

Paymont oxpariences on file with D&B: 1 Averago highast credit: NA
Paymants made within torms: N/A  Lamgest high crodit $100
Amount piaced for collactions: 0(0%} Highast now owing: $100

Highest past due. $0

D48 haa not recsived a sufficiant sampte of paymeni experiences to establish a PAYDEX score.

Payment History Dotalls
Date Roported  |Paying Record  |High Credit ($) |Now Owon ($) [Past Duo ($) |Soliing Torme Lant Salo Within
. . -{ {monthe)
0813 (oo1) '| 100 160 ) Cosh account i

Paymant axperiances refloct how Hills arn mot in relation 1o 1he terms grantcd In soma nstances payment bayond terms can bo the rasull of
dispute over marchandiss, skipped Invoices, etc.
Ench oxparienca shown 18 from o sepamte supplier. Updated trode axperiencas raplace {hose previously reportod

Payment Analysls By Industry
Company's dolisr-welghted peyments listed by the peltnary Indusiries of its suppliera

Totnl Rocolvod Total Dollar ‘Luorgest High Within Slow 1:30 Slow31-  Siow61- Slow
{#) Amdunt(§) Crodit ($) Torms, 60 80 91+
{*% of dollar amount)

Industry

Othor paymont cotogories

-Cash experiences 1 100 100

Paymant record unknown. 0 0 0

Unfavoreble comments o 0 Q

Placed for colloctlon

‘With DB ) 0 0

Qthar s} N/A aQ

Total In D&B’s flio 1 100 100

There are 1 payment experiences in D&B's file for (he most recent 12 months, with 0 experiances reported during the last thros month
poriod.

Comoaay Sneoshol  Crediworthiness  Pavment History & Tronds  PublioFiings  History & Ogeralions  Banking & Flngoca

Public Filings
Summary of Court Actlons
The following data Includes both open and closed fillngs found In D&B's database on tho subjoct company..
Record Type Open Rocords Opan Value Total Rocords  Most Recent Filing Date
Suite 0 0 0 -
Llens 0 0 ) -
Judgmenta 0 *] 0 -
UCC Fllings 0 N/A 0 -
‘Bankruptey Procoodings ¢ NIA 0 -

Pubfic fillng data Is for Informationo] purpases only and Is nol the official recard. Certiflad coples can only by oblained from the oMcial soures.
Number and volue of open records refers anly 10 10 matt recant flilngs for each racord type.

'Speclal Events
01162014 A Rating chango has occurrad on this company,
01132014 A Rating changae hes oecumod on this company
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111272012 HURRICANE SANDY 2012: This businass Is focated In 8 FEMA designated disasler zone mpacled by the effacts of
Huwricana Sandy, it s reportad trot milifons of people and businesses slong tha East Coast | axparlenced power autages
up 1o 10 days. The extant of Impact te this business Is curréntly urknown, additional information may be providod as It

bocomes avallable.
Government Activity

Activity Summary Posaible Candidate for Socio-Economic Program

Barrower (DiGUar) No Consglderation

Adrinistrative Dbt No Labor Surplus Area Yon (2014)

Conlractor No .
Yes (2014)

Granioe No Small Business

Party Exclyded from Foderal Program(s) Mo (A} Firm NIA

The detalls provided In the Govemiment Activity section aro as reporied to D&B by the federal govemment and other sources.
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History.& Operations

Topic Description

History bstailed Information on the history of 8 compary, inctuding background information on the menagement team
rnd key principats. and Informaltion on refated compantes,

Company Detailad information on @ company’s apafations, Including (ho idantity of tha parent company, the geographlc

Operations wope of the business. and the key holdings.

Industry Da:aus on the spocific lnduslry within which s company Is dnsalfod B '

Classification L ‘ ) )

History

Management:

RIGHARD ALBANESE,

MEMBER

Richard Ahanasa, Mambor statas business staried In 2002. The origine! businoss ropart for the company was created by D&B op May
26 2005. No third party docunieniation supporting 2002 was svailabls . Tharefore a 2005 Start Dato will be ptesanted

Ownarship Information pmvidod verbally by Richard Albanese, Membas, on Apr 10 2007
Fillng # 0800131834"

Busingss slarted 2002,

RICHARD ALBANESE, Work history unknown

Company-Operations

Deoscriptian: Provides buainess consulting services, spacializing in enorgy conservatlon.
Employoos:. 7 which includes partnars. '
Facilitios: Ronts premiges In buliding.

Industry Clasgsification

SIC NAICS

£¥439904 Energy canservation consultani $41860 Other Sclentific and Technical
Consuling Servicos

Bezod on lnfarmalipn in our flle, DAB has ‘assigned this cumpany &n extended 8-digh SIC. D&E"s uso of B-digh SICa enables us to ba more speclic
to 8 company's operations than I we use iha standand 4-digit codo.

Tho 4<igh SIC numbers link 1o the dasciiption on the Occupationol Safety & Hoalth Mmlnfs(ra(fon (OSHA}J Wb site Links apan in @ now browser
window.
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Banking & Finance
Key Business.Ratios

D&B has bean unable to obtaln sufficient financial Information from this.company to calculate business ratios. Our check of addliianal

outside séurcas also found no information availabla on its Ainanclal performbrica.

To help you In this Inslance, ratlos for other firms In the same Induilgy are provided below to supporl your analyals of this business.

Induatry Norma bosod on 64 ostablishmonts

This Business Industry Median Industry Quartilo

Profitabllity

Retum on Salos UN 51 UN

Retum on Not Worth UN 246 UN
Short-Term Solvoncy

Current Ratl UN 27 UN

Quick Ratlo UN + 20 UN
Efficiency

Asseta Sales’ UN 36.8 UN

Sales / Not Workirig Capital UN 5.2 UN.
Utitization

“Totel Liabilites  Net Worth UN 3.8 UN
UN = Unavallablo
Flnance
0470572014

The nama and address of {hls business have been confirmed by D&B using availabla sourcos.

Customer Service

c Need help? Call Customer Service at (800) 932-0025, Monday through Friday,8:00 AM to 6:00 PM Local Time,

»
and soloct a location for your fllo, Entér afile namo and aavo tho ropoﬂ 8t a hmlof b fle.

# Tosave this roport to your FC: Seled Flig and thon Snvo As from the browsor menu bar, Click on the Save In. drop-dewn menu

Copyright 2004 Dun & Bradstroot - Provided under contradt far the exclusive use of subsciiber Richard Albanese. PREMIER

ENERGY GROUP LLG
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11:37 AM Premier Energy Group LLC

oTHs14 Profit & Loss
Cash Basis January 1 through July 15, 2014

Jan 1 -Jul 15, 14

Ordinary Income/Expanse

Income )
4000 - Consulting Income 636,248.86
4010 - Commisslonincomo Elee 2,088,234.83
4020+ Commisslonincoms Gas 1,173,586.73
‘4022 + Demand Responsa Commiaslon 13.806.73
4023 - Other Fees 1,500.00
4026 + Lighting Commission 12,953.25
Total Income 3,926,330.40
Gross Profit 3,926,330.40
Expense
6115 - 401k Match 61,252.71
6120 - Bank Service Charges 858.07
6140 * Contributlons 8,285,00
6148 - Advertising 7.765.00
. 6160 - Dues and Subscriptions 25.367.81
6180 - Buslness Insuranco 19,194.42
6190 - Insurance 80,051.59
6230 - Liconses and Permits 2,780.75
6245 -.Offlce Expense 12,632.34
6250 - Postage and Dellvery 311.89
6280 - Printing and Repreduction 291.31
6270 - Professlonal Fees 19,748.04
€29 - Ront 25,857.80
€300 - Repalra 99.16
6316 * Sub Contractor Payments 647,283.78
8340 - Tolophone 10,702.23-
€345 « Internet Access 3,060.65
6350 - Trave! & Ent :23,4668.61
8390 - Utllitles 2,200.91
6540 - OHlca Equipment 7,862.23
8550 - Offico Supplies. 4,700.28
6555« Outside Services 3,810.00
6560 - Payroll Expenses 2,598,280.47
6820 - Taxes __&804;21
Total Expense- 3,665,777.20
Not Ordinary Income 280,553.11
Othar income/Expense
Other Income
7030 - Other Income i 0.00
Total Other Income 0.00
Net Other Income 0.00

Net [ncome

260,653.11



11:38 AM Premier Energy Group LLC
0711614 Balance Sheet
Cash'Basls As of July 15, 2014
Jul 16,14
ASSETS
Current Assets
Checking/Savings
1010:- Bank of America - 3565¢ 156,086.44
Total Checking/Savings 155,086 44
Other Current Assets )
1450'- Defarred Assot 69 17
1498 - Undeposited Funds. __140000
Total Other Current Assets 1.469.17
Total Currant Assote 156,565.61
Fixed Assets
1500 - Presidential Plaza Partnars 2,500.00
1502 - Fixed Term COMD 14,376.62
1803 - Fixed Torm CD DC-E 2013 10,009.97-
1504 - Fixed Term CD DC G 2013 10,009.97
Total Fixed Assets © 33,895.56
TOTAL ASSETS '190.451.17
LIABILITIES & EQUITY
Liabllities
Current Liabilitios
Crodit Cards L o
2015 - Bank of Amorica CC - 2156 870.33
Tetal Credit Cards 97933
Other Current Liabllitles
4498 + Hoalth Insurance Payable 286.02
Total Other Current Liabllities _ e
Total Current Liabllitles __1,265.35
Total Liabllities: 1,265.35
Equify
3000 - Opening Bal Equity 20.08
3100 :Charles Wilk Equity =50,500.00
3200 - Joseph Santo Equity +50,500.00
3300 - Richard Albanese Equlty -50,500.00
3400 - Richard Haynal Equity ~50,500.00
3502 - Scott K Fawcett Equity -50,500.00
3800 - Retained Eamings 181,112.63
Net Income _26_01553.1 1
Total Equity 189,185 82
TOTAL LIABILITIES & EQUITY 190,451.17

Page:1



COMMONWEALTH OF PENNSYLVANIA.
DEPARTMENT OF STATE
CORPORATION BUREAU

206 NORTH OFFICE BUILDING
P.0. BOX 8722
HARRISBURG, PA.17105-8722

WWW.CORPORATIONS STATELEAMS/CORP'

Premier Energy Group I, LLC

THE CORPORATION BUREAU IS HAPPY TO SEND YOU YOUR FILED DOCUMENT. THE
CORPORATION BUREAU IS HERE TQ SERVE YOU AND WANTS TO THANK YOU FOR DOING BUSTNESS
IN PENNSYLVANIA,

IF YOU HAVE ANY QUESTIONS PERTAINING TO:THE CORPORATION BUREAU, PLEASE VISIT
OUR - WEB.SITE LOCATED AT WWW.CORPORATIONS.SEATE.PAUS/CORP OR PLEASE CALL OUR MAIN
INFORMATION TELEPHONE NUMBER (717)787-1057. FOR ADDITIONAL INFORMATION REGARDING
BUSINESS AND / OR UCC FILINGS, PLEASE VISIT OUR ONLINE “SEARCHABLE DATABASE" LOCATED
ON OUR WEB:SITE.

ENTITY NUMBER: 3863794

Premicr Energy Group LLC
1275 Bound Brock Road, Suite 6
Middlesex, NJ 08846



Ent 83794
Date Fl'ltoyd. 01Mf2009

ro A. Corlds
. | Secratary of the Gommonwaalth

PENNSYLVANIA DEPARTMENT OF STATE
CORPORATION BUREAU

Application for Registration - Foreign
(13 PLC.S)
Reglstered Limited Lidbility Geners) Partnership {§ 8211)
Registered Limited Lisbitity Limited Partnership {§ 3201)
Limited Pastacrahip (§ 8582)
Limlicd Liabillty Company (§ $921)

Document will e recuracd o ihe

Nara
Promior Energy Group, LLC | name and 2ddrets you eater lo

YT — he lef,

1275 Bound Brook Rood, Bufia 8- |~ c o

T Tute LTy mmonwealth of Pennsylvania
"hddiee. %) A APPLICATION FOR ﬂee:srm'n%n 3 Prgofe)

- DA AR

In compliance with the requirements of the applicabla provisions (relating 1o reglstraiton), the itiderslgned, deslring 1o
reglster to do busingss in iz Commonwealth, hereby states that:

1. The ntine 4o be registored bs:
Promler Energy Growp, LLC

2. (I the name sat forth in paragroph { is mot avatlable for use In this Commomeealth, complete the folloeing).

Th oame under which the lhmlted Tablilty oomymymmlwé (Inbithy parenershipfilmited partncrahip proposes o
reglster and do bualness in this Commonwealth is:

Relize EML, 'auJ:DI Liec

3. The nama of the jurisdiction under the lawa of which it was organized and the date of fis formation:
Jurisdiction:memtewey ____ Date of Fonmation: Jewey .00

4. The (w) sddéss of ty Initia! reglatered office wn this Commonwealth or (b) name of ts commercal reglstered
office pravider snd the county of venue is

{a) Numberand street Chy State Zip Coundty
—— } —— . — . 1
() Name of Commerciat Registered Office Provider County 3
atorml Regluiared AQests, Tnc. ,Dﬂl)PA A

g RECEIVED

JAN 30 2008

2009FEB 19 AtID: 20 JUL 9.8 2014

Fia. DEP T UF SR

PA PUBLIC UTILITY COMMISSION
SECRETARY'S BUREAU



D5CB: 1589817421 1/8532-2

5. Cheek and complate one of the followtng

1 Tho vddren of the office required to be matnisined by It In the jurlsdiction of ity arganization by thé brws of

that jursdiction Is:

Number snd street

ot its principat offios Is:
4275 Bound Brook Rd

I21, 101 ncx equised by the taws of s jurlsdiotion of organization to saatniain a5 office thesein and the sddrese

iy e Zip

Mkidiesex N 08845

Number snd street

Chy, Sute Zip

NA

6. For Restricled rrqu:m Limbied Liabilliy Company Only. Strike out |f inoppiicable: The compuny by a
restricted profesional company erganized to render the followtng professional service(s)

‘Liroitad Liabiity Partersbip sod Limited

Partpership: Complets _E_r!guph_s Tand$

7. Hnmumdbnshmuddnuofmh goncral partner,

Busingss Address

"!'-N_'— 1375 Swwd Bk A Womean, Ik Dol
Forars Hora VITS Bownd $oach g Wpteern, M1 O4ILE
Jow bl 278 puand M i S, ) COOSS
[T

V378 Doved Dvomh Bk dexionan. 1l DU

caphtal conbibnion i
1276 Bound Brook Rd

| 8.1t 'Gdtm of the office st which is kept o it of tho pames and sddresses of the 1ImlM partners and their

Middiesox

NJ 08846 Middlesex

Number and streed

Cmmmlﬂ: is canceled of withdrawn,

The reglnierod prrtneryhip hereby uadertakes to keep thass reoords untll [2e reghitrathon to do businear in the

City State

Zip County

M TESTIMONY WHERPDF the tmdenilned has capsed
tkls Application for Regmmion whe signed by a duly
suthonzed oflicermembrer or mansges thereof this

o
D

day of_dey L2900

Pramioc Enatgy Geoup, LLC
Nama of Putnership/Compary

=L 7 Gt

Signature

‘Managing Momber

Tile




PREMIER ENERGY GROUP,L.L.C
1275 Bound Brook Road, Suite 6, Middlesex, NJ 08846

Premier Energy Group, L.L.C., carries the following types and amounts of insurance:

General Liability - $2,000,000
Automobile - $1,000,000
Workers Compensation - $1,000,000

Errors & Omissions - $5,000,000

'RECEIVED

JUL 28 2014

PA PUBLIC UTILITY COMMISSION
SECRETARY'S BUREAU

Ptemier Energy Group



PREMIER ENERGY GROUP,L.L.C

1275 Bound Brook Road, Suite 6, Middlesex, NJ 08846

Premier Energy Group, L.L.C., is a professional energy consulting and brokering
company, specializing in developing efficient strategies for commercial and industrial
customers in the purchasing and managing of their energy needs.

Management Team
Joscph Santo
Richard Haynal
Charles Wilk
Richard Albanese
Scott Fawcett
Business Development Managers
Thomas Pennimpede
Nick Brown
Sales Support
Sara Shapiro
Patricia Prugh
Marketing Manager
Leigh-Ann Barrett
Office Manager

Joanne Comune

Premier Energy Group



CHARLES S. WILK
1275 Bound Brook Road, Suite 6
Middlesex, New Jersey 08846
(732) 302-0604 phone
(732) 302-0604 fax
cwilk@premierenergygroup.com

SUMMARY

Fourteen years of energy experience in the deregulated market environment. Since 2002
primary focus on consulting, brokering, and developing & managing energy consulting
business and customer relationships.

PROFESSIONAL EXPERIENCE

PREMIER ENERGY GROUP, Middlesex, New Jersey
Managmg Member, 2002 to Present

Respons:ble for management, growth, and retention of business as one of the

company’s principle owners. Company growth has averaged in excess of 20% a year.

Identify and manage sales & marketing activities across the U.S. with a primary

focus in the Mid-Atlantic & Northeast regions. Internally provide competitive

intelligence on utilities and energy suppliers differentiating between opportunities

and challenges to growing business activities.

Manage energy consulting customers with locations in the Northeast and across the

United States. Projects include:

»  Analyze market for deregulation opportunities

* Provide overviews on utility/regulated commodity supply choices

*  Profile & track usage and spend numbers

* Energy procurement services

*  Assist customer’s legal department on 3" party supplier contract review for
business terms & conditions

*  Ongoing customer support & maintenance for utility and supplier issues
Customize and design risk tolerance strategies based on specified objectives.
Strategies include short and long term plans, hedging objectives, and reporting on
progress versus goal.

Manage existing customer base consisting of diversified group of energy users from
the following industries — financial, manufacturing, chemical, healthcare,
foodservice, and property management.

Active in developing new business relationships and providing additional services to
existing customer base.

Maintain excellent working relationships with utility companies and 3 party energy
suppliers.

ENRON ENERGY SERVICES, Edison, New Jersey
Middle Market Commodity Manager, 2001 to December 2001

Managed direct reports that marketed natural gas risk management services in the
New Jersey, Metro New York, Northeast Pennsylvania, and Maryland territories.
[n 2001 on pace to exceed annual goals by over 250%. Increased sales in the Metro
New York and New Jersey markets by over 750% versus the previous year.



Charles S. Wilk

(732) 302-0604
Page Two

Trained and assisted other sales representatives on the utility company policies,
Enron’s sales procedures, and customer service issues.

Responsible for managing the energy relationship for one of the world’s most
comprehensive manufacturers of health care products for the consumer,
pharmaceutical, and professional markets.

Client Manager, 1995 to 2000

L]

Created and implemented sales plans to market natural gas and electricity to New
Jersey’s largest energy customers. Directed sales process, consisting of a complex
and longer sales cycle involving negotiations at senior management levels.

Excelled at meeting and exceeding sales goals. In 2000, was over 175% of annual
sales objective. Recognized as part of an elite group that was selected for Enron’s
2000 Pinnacie Award.

In 1999, exceeded sales goal for the second year in a row, with total sales in excess of
$13 million. In 1998, achieved 186% of sales objective. Total gross sales for 1998
exceeded $11 million.

Initiated and developed $100 million energy outsource project with one of North
America’s leading producers of juices and juice drinks. Created long term risk
management and cost reduction strategies leading to outsourcing of the customer’s
energy infrastructure.

Managed the New Jersey Office’s key energy accounts. Interacted with a diverse
group of energy users. Acted as a liaison between Enron and clients on procurement,
policy, and administrative matters.

Oversaw the energy relationship to a worldwide lecading company that provides hotel
and senior living community services.

Energy Manager to one the leaders in the fast food industry in America.

Built one of the largest customer bases in the New Jersey office.

WILK’S UPHOLSTERY SHOP, Flemington, New Jersey
General Manager, 1992 to 1995

Developed sales presentation that highlighted the following: history of the business,
craftsmanship involved in restoration process, and color analysis.

Restored early American, Victorian, and high-end 20" century upholstered furniture.
Created and maintained pricing structure for furniture restorations and retaii-sale
items such as fabrics, upholstery supplies, and custom-made furniture.

Planned monthly and annual fiscal budgets.

Designed marketing literature such as business cards, newspaper advertisements, and
Yellow Page advertisements.

EDUCATION
Wilkes College, Wilkes Barre, Pennsyivania
Major: Political Science



Joseph L. Santo Office: (732) 302-0603
748 Meyersville Road Fax: (732) 302-0606
Gillette, New Jersey 07933 E-Mail; jsanto@premierenergygroup.com

SUMMARY

Results oriented professional with a demonstrated record of accomplishments and proven expertise in sales
management, energy marketing, origination, and new business development. Strong leadership, managerial,
communication, and organizational skills, with an ability to develop successful sales teams, and negotiate
large, complex transactions.

¢+ 15+ years of sales management, origination, marketing, negotiation, and new business
development experience.

+ Proven ability to identify, atiract, and retain key management and sales personnel.

¢ Strong financial and technical capabilities.

CAREER HISTORY

PREMIER ENERGY GROUP, LLC

Managing Member December 2001 - Present
Develop and implement business plan for new energy consulting and brokering company,
establish relationships and negotiate agreements with suppliers; develop consulting and
independent contractor business segments; set company goals and objectives and manage
financials; negotiate contracts with large commercial and industrial customers.

¢ Grew Company revenues to over $3.3 million in 2008,

¢ Established relationships with over 400 customers and manage a total electric load in
excess of 450MW.

+ Developed consulting strategy and product for Company. Currently represent clients
throughout the U.S. and in Canada.

+ Established program with supplier to manage entire 3" party sales group.

ENRON ENERGY SERVICES

Director - Mid-Atlantic Region May 2000 - December 2001
Manage and direct the Enron Direct sales team and operation throughout the mid-atlantic
region; develop pricing and sales strategies for all markets within the region; build and
manage the sales pipeline; develop strategies to shorten the sales cycle and enhance unit
margins for power and natural gas transactions; negotiate contracts with large industrial and
commercial customers; create and manage the regional budget and staffing plan.

¢+ Achieved 151% and 240% of sales target in 2000 and 2001, respectively.

¢ Highest performing Enron Direct sales team in 2001. Team generated over $19 million in
origination in 2001, representing a 400% increase over 2000.

¢ Negotiated and closed largest power transaction for Enron Direct,

Generated highest unit margins with longest-term contracts.

¢ Developed lead agent program resulting in over 15 power fransactions and $2 million in
origination.

L 4



Joseph L, Santo Page 2

ALLENERGY MARKETING COMPANY

Director - Sales May 1997 - May 2000
Hire, train, and direct the Major Accounts group throughout the Company footprint; develop alternate
sales channel program and manage implementation; develop and implement pricing strategies for all
local distribution companies; create marketing/sales plans for existing markets and entrance into new
territaries; develop new product offerings; negotiate contracts with major accounts.

¢+ Exceeded sales targets each and every year. Generated over $5 million in gross margin
in 1999, representing over 140% of goal.

+ Established AlEnergy as one of the leading retail energy marketing companies in New
Jersey and Metro New York. Company was ranked in top 3 in volume and number of
accounts in New Jersey.

¢+ Managed the developmeni and implementation of an alternate sales channel program
resulting in the addition of over 900 accounts, $16 million in revenue, and gross margin of
over $2.3 million.

+ Directed cross business unit team established to re-design existing sales and account
management system. Sales processing time was cut by nearly 50% and system use
more than doubled as a result of recommended changes.

ENERGIS RESOURCES

Director - Marketing August 1994 - May 1997
Responsible for the commadity sales force in the New York, New Jersey, and Pennsylvania regions;
hire, train, motivate, and direct sales management team; develop and implement plans for expansion
into new territories; create pricing models and strategies for all regions; negotiate contracts with
alternate sales channel partners and large industrial and commercial customers.

¢+ Achieved 125% and 135% of sales target in 1995 and 1996, respectively.

+ Identified two new pricing/product offerings, developed associaled marketing plans, and
implemented specific sales strategies. These new offerings resulted in the addition of
over 1,100 customers, $23 million in revenue, and gross margin of $2.6 million.

+ Led a team of eight employees focused on analyzing the entire commodity sales
operation. Mapped all existing processes, benchmarked against best-in-class, prepared
recommendations, and presented findings to senior leadership team. Al
recommendations were accepted and implemented.

+ Created and implemented incentive compensation plan linked directly with performance
and, as a result, unit margins rose by nearly 30%.

PUBLIC SERVICE ELECTRIC & GAS

Manager - NGV Programs November 1991 - August 1994
Create and implement marketing plan for natural gas vehicle (NGV} program and develop associated
budget;, prepare rate filing; identify, investigate, and develop new business oppeortunities, negotiate
contracts for public refueling stations with major oil retailers and/or venture capitalists; create and
implement plan to convert company fleet to natural gas.
+ Developed strategic relationship and negotiated contract with Shell Oil Company for the
first public natural gas refueling station in New Jersey.
+ Developed strategy for NGV rate filing which included the creation of new rate schedules,
rebates, and a station development plan. Plan was approved in its entirety by the New
Jersey Board of Regulatory Commissioners.
¢ Managed the installation of over 13 refueling stations and, within two years, PSE&G was
recognized as one of the leaders in the use and understanding of NVG technology.
¢ Directed and led the efforts of a 12-member cross business unit team aimed at moving
the natural gas vehicle market from an R & D project into a new business venture.
+ Prepared, monitored, and responsible for annual budget of $4 million.



Joseph L. Santo Page 3

PUBLIC SERVICE ELECTRIC & GAS
Marketing Engineer June 1987 - November 1991
Establish and maintain relationships with largest indusirial and commercial electric and gas users;
promote the use of Company praducts and services; provide assistance on tarifffrate issues.

+ Secured the single largest dusk-to-dawn lighting order for PSE&G.

EDUCATION

Master of Business Administration . . . Finance
. . . Seton Hall University, South Orange, New Jersey . . . 1892

Bachelor of Engineering . . . Electrical Engineering
. .. Stevens Institute of Technology, Hoboken, New Jersey . . . 1987 {with honors)

OTHER TRAINING
Effective Negotiating Karrass 2001
Effective Sales Preseniations Frontline 2001
Sandler Sales Presidents Club Sandler Sales Institute 1998
Introduction to Commodity Options New York University Spring Semester 1997
Building Strategic Relationships Duke Universitly May 1994

CONFIDENTIALITY REQUESTED



Experience:
1/02 — present

3/01 - 11/01

8/94 - 3/01

5/90 — 8/94

Education:

References;

RICHARD A. HAYNAL
Phone: 908-517-0778
Cell: 732-261-2700
Email: rthaynal@premierenergygroup.com

PREMIER ENERGY GROUP LLC Middlesex, NJ

Managing Member

e  Founding member of an energy procurement consulting firm with current annual
revenue of $3MM.

ENRON ENERGY SERVICES Edison, NJ

Energy Sales Representative

+  Sold long term electricity and natural gas supply agreements to medium and large-
sized industrial and commercial companies.

KINDER MORGAN ENERGY (GATX TERMINALS CORP) Carteret, NJ

Regional Account Executive

e  Structured and sold innovated "long sale cycle” lease contracts to large chemical and
petroleum companies.

s  Performed a comprehensive marketing analysis of chemical and petroleum matkets
and developed a strategic plan to increase sales.

Operations Manager

* Managed a technical and operational staff of 65 people. Total 1999 revenues and
expenses were $34MM and $16MM, respectively.

»  Reduced annual expenses by $1.5MM within threc years by instituting an employee
involvement program.

SHELL OFFSHORE INC New Orleans, LA

Production Superintendent

«  Managed an offshore oil and gas production facility in the Gulf of Mexico that
generated 840MM per year in revenue.

+ Completed 23 weeks of company sponsored training in Operations Management,
Business & Economics, Production Economics, Accounting & Cost Control, Budget
Planning, HS&E, Process Engineering, Power Systems, and Metering & Measurement.

Sr. Project Engineer

*  Sought, planned and coordinated various projects to increase the plant’s profitability.
Projects included the instailation of oil and gas wells, process equipment, storage
tanks, generators, pumps & compressors, meters, miles of pipelines, electrical systems,
and automation & control systems.

NYU STERN BUSINESS SCHOOL New York, NY
MBA Finance, December 1993

e GPA: 34

CLARKSON UNIVERSITY Potsdam, NY

BS Mechanical Engineering, May 1990

e  Served as President and Social Chairman of Theta Xi Social Fraternity
s Received NYS Upstate Rugby Union Athlete of the Year Award

e GPA: 3.6 (Graduated Cum Laude)

Available upon request



RICHARD AlL.BANESE
1275 Bound Brook Rd Suite 6
Middlesex, NJ 08846
732-302-0601
Email: ralbanese@premierenergyqroup.com

EXPERIENCE:

PREMIER ENERGY GROUP, LLC Middlesex, New Jersey

Managing Member
2002 — Present

Founding member and director business operations, assisted in the development and launch of the

business with current annual revenue of $3MM.

« As a managing member contribute to the short and long-term organizational planning and
strategy.

s Developed processes to manage operational and financial activities to support organizations
mission,

+ Primary liaison with state and others requiring licenses, registrations and applications needed to
conduct business.

» Oversee organizations operational and financial performance

ENRON ENERGY SERVICES Edison, New Jersey

Senior Specialist
2000 — 2001

Managed service management activities for New Jersey and Metro New York power and natural

gas commodity contracts. Coordinate order fulfilment and service related activities with internai

clients, customers, and regulated utilities.

» Established service management criteria for regional sales office.

+ Managed account implementation, accurate and timely billing and accounts receivable portfolio
for commercial and industrial customers.

« Insured contract compliance, and maximized opportunities to increase contract value through
additional sales and building customer satisfaction.

ALLEMARKETING COMPANY, LLC Middlesex, New Jersey

Inside Sales Manager
1997 - 2000

Managed customer operations activity for the New Jersey sales office, including order fulfillment,

and accounts receivable management.

» Developed and implemented order fulfilment and collection procedures.

» Project lead to develop and implement corporate credit and collection procedures. Coordinated
efforts to implement procedures in three regional offices.

« Implemented and managed sales retention program resulting in renewing 95% of our agent
sales business.



Richard Albanese

PUBLIC SERVICE ELECTRIC & GAS CO. Newark, New Jersey

Customer Services Manager
1995 - 1997

Coordinated projects for several regulated and unregulated customer service initiatives and

business stait-ups.

¢ Engagement manager to provide outsourced meter reading and billing solutions to municipal
water utilities, creating over $1 MM in new revenue in the first 12 months.

» Customer service liaison for joint venture with to develop advanced metering technology.

s Credit and collection process coordinator for business initiative with major technology and utility
company's.

Collection Support Manager
1992 - 1995

Managed corporate collection activities for a $350 MM accounts receivable portfolio consisting of

residential, commercial and industrial customers.

+ Developed and managed collection recrganization plan consolidating eight regional offices to
$1.6 million call center resulting in reducing collection operating cost by over $1 MM annually

* Evaluated and implemented processes and system enhancements to improve collection
performance.

Principal Staff Administrator
1989 - 1992

Administered the district office operations with an operating budget of $3.7 MM.

* Managed the operation of collection, customer service, and meter reading activities.

e Developed and manage a $3.7 million operating budget.

+ Administered bargaining agreement, hiring, salary reviews, promotions, and terminations.

Supervisor-Collection
1984 - 1989

Supervised regional collection operations consisting of 40 union and management associates
+ Led office and filed collection activity with over $80 million accounts receivable portfolio.
» Managed Task Force coordinating activities of eight regional offices throughout the state.

Supervisor-Meter Reading
1981 - 1984

Supervised regional meter reading operations consisting of 25 union and management associates
» Implemented first hand held meter reading processor resulting in reducing meter reading
operating cost by over $1MM annually



Scott K. Fawcett

1275 Bound Brook Rd, Suite 6

Middlesex, NJ 08846

Phone: 732-302-0608

Fax: 732-302-05086

email: sfawgee remierenergygroup.com

PROFESSIONAL EXPERIENCE:

Premier Energy Group, LLC, Middlesex, NJ 2005 - present

Principal & Director — Bysiness Development
Provide energy procurement consulting services to commercial and industrial end-users. These

services include strategic planning, RFP development, bid management, contract negotiation, risk
management, invoice review, budget preparation and reporting.

UG! Energy Services, Wyomissing, PA 2001 - 2005

Regional Sales Manager
Responsible for negotiating natural gas and electricity agreements with large industrial and

commercial energy users in New Jersey. In first thirty-six months executed agreements with 45
customers representing $1.9 million in annual margin.

Created and implemented a weekly Natural Gas Market Update that is distributed electronically to
over 250 commercial and industrial energy buyers in New Jersey each week.

Developed a model that is used in multiple sales regions to weather normalize historical natural gas
usage data based on degree days and to calculate a pricing premium to cover the risk associated
with weather-related volume fluctuations. This has allowed the company to continue offering a full-
requirements pricing product without blindly assuming the risk of volume fluctuation. This resulted in
UGI offering a competitive product to the marketplace while limiting business risk.

Enron Energy Services, Edison, NJ 2000 - 2001

Senior Power Representative

Successfully negotiated 3-12 year electricity and natural gas agreements with large industrial and
commercial energy users in New York and New Jersey. Executed agreements with 22 electric and
natural gas customers valued at $3,388,813 in NPV margin.

ALLEnergy Marketing Company, LLC, Middlesex, NJ 1997 — 2000

Director, Sales

Developed and implement business to business sales and marketing strategies for AllEnergy's
largest geographic sales region, which includes seven natural gas utility service territories in two
States. Manage and lead a team of key account executives, sales representatives and independent
contractors. This inciudes motivating and developing the skills of sales associates during a time of
organizational transition. Sales margins from new business for the region have averaged $112,000
per month under my direction with a customer retention rate of over 96%. Successfully improved
overall P&L of the region.

Manager, Alternate Sales Channels

Developed and implemented a business plan to enter into partnerships whereby channel partners sell
commodity on behalf of AllEnergy. Expanded the program to include 18 utility regions.
Responsibilities include strategic planning, negotiating agreements with channel partners, training,
managing the sales process and accountability for overall P&L of the program. Results in the first
two years have exceeded $2.3 million in contract margin. Profitability of this program exceeded that
of the direct sales force,




Energis Resources, Inc., Edison, NJ 1996 - 1997

Manager, Alternate Sales Channels

Developed and managed an agency program where independent third parties sold natural gas for
Energis. This included negotiating agreements with agents, establishing process flows, training
agent-employed sales representatives and managing dally operations of the agents. The group
booked over $170,000 in contract margin in the first six months of the program.

NORSTAR Energy, L.P., Montvale, N.J. 1895 - 1996

Sales Manager
Managed, motivated and led a team of sales representatives who sold natural gas to small and mid

size customers in a newly deregulated and highly competitive market. Under my leadership the team
signed over 1,400 accounts and obtained 22% market share. Also deveioped a tracking and
forecasting system that was used for balancing the portfolio, invoicing accounts and planning future
load requirements.

Account Manager
Account Executive responsible for establishing relationships with the largest natural gas users in New

Jersey. The ultimate objective was to become their long-term natural gas provider. Other
responsibilities include developing and implementing marketing strategies. Signed over 210
accounts with a total annual margin of $420,000.

Public Service Electric and Gas Company, Newark, N.J. 1689 - 1995

Marketing Account Manager
Account Executive responsible for creating customer specific action plans and consulting with the

district's largest custormers on energy and business related issues. This included identifying the
customer's unique and specific needs, developing an individual service plan and leveraging both
inter-company and outside resources to create unique energy solutions.

Led and managed the district's engineering group. This entailed developing strategic plans to
enhance the group's ability to function as a team and meet the corporate objectives. Other
accountabilities included performance reviews and directing district operations in the absence of the
District Manager.

Senior Marketing Engineer / Marketing Engineer

Large industrial and commercial account engineer responsible for consulting with facility managers
and engineers on future electric and gas load planning, installation of new services, rates, demand
side management activity, billing, business and process enhancement as well as a wide variety of

sales and service programs. Leveraged company resources to successfully manage a number of

complex and politically sensitive construction projects.

EDUCATION:

Bachelor of Science in Industrial Engineering, May 1989
Rutgers College of Engineering: New Brunswick, New Jersey

M.B.A. with concentration in Marketing, December 1994
Fairleigh Dickinson University: Madison, New Jersey

ASSOCIATIONS / CERTIFICATIONS:

Association of Energy Engineers (AEE)
President of the NJ Chapter of AEE for 2004-2005

Certified Energy Engineer (CEM), November 2002
New Jersey Business and Industry Association (NJBIA)
Present natural gas market updates at quarterly Energy Council meetings — 2002-2005




Rt

il
&= \}\\{\\ \\ I

1009

Premier Energy Group, L.L.C
1275 Bousnd Brook Rd. Suite 6
Middlesex, NJ 08846

Secretary of the Commissions

PO Box 3265
Harrisburg, PA 17105-3265

fianii mDDL SE

U333

S.AUVL

an ol

Av3ung

LE 1y 8¢ IF 40z

SEEREH

¢




