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7. FINANCIAL FITNESS

a. BONDING: In accordance with 66 Pa. C.S. Section 2208(c), no natural gas supplier license shall be
issued or remain in force unless the applicant or holder furnishes a bond or other security in a form and
amount to ensure the financial responsibility of the natural gas supplier. The criteria used to determine
the amount and form of such bond or other security shall be set by each NGOC. Provide documentation
that the applicant has met the security requirement of each NGOC by submitting the letters sent by the
NGDCs stating what bonding amounts they require. The contact information is located in Section 6.b.

b. FINANCIAL RECORDS, STATEMENTS, AND RATINGS: Applicant must provide sufficient information
to demonstrate financial fitness commensurate with the service proposed to be provided. Examples of 
such information which may be submitted include the following: Hard copies have been mailed directly to 
the commission.

Actual (or proposed) organizational structure including parent, affiliated or subsidiary 
companies. 

Published Applicant or parent company financial and credit information (i.e. 1 0Q or 1 OK). 
(SEC/EDGAR web addresses are sufficient) 

Applicant's accounting statements, including balance sheet and income statements for the 
past two years. 

Evidence of Applicant's credit rating. Applicant may provide a copy of its Dun and Bradstreet 
Credit Report and Robert Morris.and Associates financial form, evidence of Moody's, S&P, or 
Fitch ratings, and/or other independent financial service reports. 

A description of the types and amounts of insurance carried by Applicant which are 
specifically intended to provide for or support its financial fitness to perform its obligations as 
a licensee. 

Audited financial statements exhibiting accounts over a minimum two year period. 

Bank account statement, tax returns from the previous two years, or any other information 
that demonstrates Applicant's financial fitness. 

c. SUPPLIER FUNDING METHOD: If Applicant is operating as anything other than Broker/Marketer only,
explain how Applicant will fund its operations. Provide all credit agreements, lines of credit, etc., and
elaborate on how much is available on each item.

Broker / Marketer only 

d. BROKER PAYMENT STRUCTURE: If applicant is a oroker/marketer, explain how your organization will be
collecting your fees.

Fees collected as a margin of supplier rate paid to broker by supplier 
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JOHN T HOLMES 
 

 
 
2013-Present     CEO, Frontline Power Solutions, Bristol RI,  
                             Licensed energy ESCO operating in all deregulated states. Responsible for the     
                             development of all operational procedures and scaling of corporate expansion.  
                             Responsible for investor relations and reporting.   
 
2011-2013          CEO Negawatt Business Solutions, a division of Glacial Energy. St Thomas USVI.  
                             Energy Efficiency, Demand Response, Responsible for the     
                             development of all operational procedures and direction corporate expansion.  
 
2009-2011          Senior Vice President Glacial Energy, St Thomas USVI. 
                             Launched and managed the development of all Pennsylvania energy   
                             Markets. Generating $146M in gross revenue within 18 months. Responsible 
                             for all hiring, training. Responsible for all back office operations and procedures. 
                         
2007-2009          Regional Director, Glacial Energy, St Thomas USVI.  
                             Launched and managed the development of the Rhode Island      
                             Energy market. Captured 14 percent of the commercial energy      
                             Market, resulting in 45M in gross revenue.   Responsible 
                             for all hiring, training and back office operations and procedures. 
 
2006-2007          Business Development Manager, Glacial Energy, St Thomas USVI 
                             Sold energy supply contracts to commercial users. 8 million annual  
                             Kwh’s sold monthly.  
 
1993-2005          CEO, Direct Access Inc., Providence Rhode Island  
                             Advertising/Promotional firm. Developed 30 direct sales offices. 
                             Sold promotional packages business to business, door to door.  
                         
1991-1993          Divisional Vice President, Safety Plus Inc. Lexington Ky. 
                             Direct sales of fire safety equipment to commercial and residential  
                             customers.   
 
1989-1991          Boston Office Manager Safety, Plus Inc., Lexington Ky. 
                             Hired, trained and maintained 15 direct sales representatives.  
                             #1 office out of 196 offices.  
 
1988-1989          Sales Representative, Safety Plus Inc. Lexington Ky.  
                             Sold fire safety equipment to commercial businesses.  
 
 
Education 



Hawthorne College, Antrim NH ▪ 1988 
BS-Aviation Management 
 

 
 



Timothy R. Dahler 
299 Washington Road 
Barrington, RI 02806 

c: 401.301.9915 | dahler.tim@gmail.com 
 
Experience:  
 
Az Fresh Farms, Kingman, AZ      August 2019-Present 
Chief Technical Officer / Partner 
Agriculture technology start-up; 50-acre controlled environment greenhouse and vertical farm 

• Research and financial modeling for 50-acre greenhouse project, including design, 
technology, energy, and lighting systems. 

• Procure and manage contractor quotes and engineering for $62+ million greenhouse facility 
• Identify and vet new agriculture technology in automation, irrigation, monitoring, pest 

control, plant nutrition, packaging, and environmental controls. 
 
PowerTrak Grow, Bristol, RI      January 2018-Present 
Chief Technical Officer / Partner 
Agriculture technology development, design consulting and technology sales. 

• Develop, identify, and procure state of the art lighting systems for controlled environment 
agriculture facilities 

• Facility design and rendering of 5000 square foot to 50-acre indoor vertical farms and 
greenhouses. 

• Create environment lighting simulations for peak efficiency of grow lighting and spectrum. 
• Design and implementation of state-of-the-art hydroponic growing systems 

 
Frontline Power Solutions, LLC., Bristol, RI    March 2014-Present 
Chief Technical Officer 

• Developed online commercial retail energy supply sales marketing and payment management 
system (CRM) and developed automated supplier bidding software.    

• Responsible for tracking and payroll for over 2000 commercial accounts and 100+ 
commissioned sales staff.  

• Responsible for State and local ESCO licensing applications and renewals.  
• Developed and administered 25 person in-house marketing call center.  
• Supervised commercial electric/gas pricing desk, clerical, marketing and IT personnel.  
• Managed energy supplier channel partnerships and contracts (52 National ESCOs). 

 
Concept Link, LTD., 2 College Street, Providence, RI    March 1997-2014 
 
Partner/Founder  
Concept Link is an established full-service professional digital media and design solutions center.  
Using state-of-the-art technology, Concept Link provides a broad range of advertising production 
services including. 
 
1. Production, Design & Technical Consulting 
  • Advertising Creative and Production 
  • Website Design & Development 
  • Point-of-Purchase Design 
  • Industrial Design – Product Design & Development 
  • Fine Art Large Format Printing/ Display Graphics    

• Computer Training & Consulting 



 
Responsibilities: 
 

• Management of print production, network, and computer hardware and software systems in 
an integrated Macintosh and PC environment for two retail locations. 

• Research of equipment acquisition and cost auditing of all printers, computer systems, and 
consumables.  

• Maintained relationships with vendors for all necessary supplies and hardware systems. 
Management, development and design of client creative production, client relations, 
corporate marketing proposals, advertising, packaging and point of purchase materials.  

• Training and management of employees and interns 
 

Notable Projects: 
 
(RISD) Prints by Concept Link: Fall 2002 – 2018. Development, implementation and staffing of an 
on campus digital imaging center for Rhode Island School of Design / Brown students, faculty and 
staff to augment current on campus technology and provide print production and educational 
consulting. Supply cost auditing, equipment acquisition, and consumable attainment services 
providing the RISD community and administration with cost effective and professional digital 
imaging options. Training and consultation to student body and staff on high level technical systems 
and group project competitions. 
 
Rhode Island Treasures Exhibition: Solely responsible for content collection, project management 
database development, graphic design, large format digital output, and graphic installation of an 
10,000 square foot exhibit sponsored by the Providence Tourism Council featuring over 125 Rhode 
Island artifacts, 70 integrated individual exhibits, 240 - 3’ x 8’ graphic panels, and over 120 mounted 
graphics. Worked closely with over 35 lending institutions (museums), sponsors, contractors, 
vendors, media partners, writers, and exhibit directors. 
 
FujiFilm, USA: March 1997--2014.  Design and development of one-hour mini-labs, point of 
purchase, and promotional programs for chain drug and department stores across the country 
including: Wal-Mart, Target, Kmart, CVS, Walgreen’s, Rite-Aid, etc. Design and develop corporate 
marketing tools including physical mini-lab department design, 3D renderings, CD-Rom multimedia 
sales tools, PowerPoint presentations, in store point of purchase program design, and packaging 
programs including production and distribution. 
 
Highlights:  
 
Obtained first ever outside vender contract with the Rhode Island School of Design to provide 
educational and digital imaging consulting services to students, faculty, and staff. Maintained 
contract for 16 years. 
 
Developed networked in-house accounting software package including invoicing, accounts payable, 
accounts receivable, quote generation, custom search functions, customer tracking, job logging, 
marketing, and detail reporting using FileMaker Pro. 
 
Met School Mentor: High school internship program. Mentored three students over four years two 
full days per work/school week – each student graduated with full academic scholarships to Brown 
University, Springfield College and URI. 
 



Samsonite, Main Street, Warren, Rhode Island. 
Freelance Database Design       1996-1997  

 Converted Adobe Illustrator luggage design templates into FileMaker Pro relational 
databases to streamline industrial design and manufacturing order forms. 
Communicated daily with design team to enhance design production processes and 
create cost effective means of communication with off-shore manufacturing firms. 

 
Software Experience: 
 
 Software   Level of Proficiency  Years of Experience 
 
 Adobe Photoshop  High    20 +  

Adobe Illustrator  High    18 + 
 Adobe Acrobat  High    8 + 

Adobe InDesign  High    10 + 
Adobe Premiere  Proficient   18 + 
FileMakerPro   High    22 + 
Microsoft Office  High    20 + 
Dreamweaver    High    15 + 
Trimble Sketch Up  High    8 + 
AutoCad   Familiar   10 + 
 

 Expert in advanced hardware / software aspects of Apple, Microsoft, Linux computer 
systems including both WAN and LAN networking, system administration, 
hardware/software installation and troubleshooting. 
 

Education: Roger Williams University, Bristol, Rhode Island  1990-1994 
Bachelor of Fine Arts 

 Major: Painting, Printmaking 
Minor: Computer Information Systems 

 
 
 







State of Rhode Island and Providence Plantations
A. Ralph Mollis
Secretary of State
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STATE OF RHODE ISLAND AND PROVIDENCE PLANTATIONS

I, A. RALPH MOLLIS, Secretary of State of the State of Rhode Island 

and Providence Plantations, hereby certify that this document, duly 

executed in accordance with the provisions of Title 7 of the General Laws

of Rhode Island, as amended, has been filed in this office on this day: 

A. RALPH MOLLIS 

Secretary of State
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Corporations Search Business Entities (corpsearch.aspx) Search UCC Transactions (uccsearch.aspx) Forms 

Contact Corporations (http://www.dos.pa.gov/BusinessCharities/Pages/default.aspx) Login (https://hub.business.pa.gov/login)

Search entity / Select entity / Order documents

Order Business Documents

Date: 06/07/2022 

Business Name History
Name Name Type

Front Line Power Solutions, LLC Current Name

Business Entity Details
Officers

Name Front Line Power Solutions, LLC

Entity Number 4172292

Entity Type Limited Liability Company

Status Active

Citizenship Foreign

Entity Creation Date 02/22/2013

Effective Date 02/22/2013

State Of Inc RI

Address %CORPORATION SERVICE COMPANY Dauphin

Filed Documents
The information presented below is for your reference. To place an order you will need to log in. If you do not have a PENN File account, you
may register for an account by clicking here (/Account/Register_account).

Show 25  entries Filter Records 

Select Date Document Pages

Plain
Copy 

Quantity# Price

Certified
Copy 

Quantity#

Certified
Copy
Price

Microfilm
#

Microfilm
Start

Microfilm
End

Line
Total

02/22/2013 Application
for
Registration
1

2 $3.00 $40.001 0

https://www.corporations.pa.gov/search/corpsearch.aspx
https://www.corporations.pa.gov/search/uccsearch.aspx
http://www.dos.pa.gov/BusinessCharities/Pages/default.aspx
https://hub.business.pa.gov/login
https://www.corporations.pa.gov/Account/Register_account
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All
Dates

All Certified
Copies

4 Quantity # $52.00

All
Dates

All Plain
Copies

4 Quantity # $12.00

Select Date Document Pages Quantity# Price Line Total

06/07/2022 Certificate of
Registration

1 $40.00

06/07/2022 Index and
Docket Report

1 $15.00

06/07/2022 Index and
Docket
Certified
Report

1 $55.00

Order Total :

Showing 1 to 2 of 2 entries Previous 1 Next

Select Date Document Pages

Plain
Copy 

Quantity# Price

Certified
Copy 

Quantity#

Certified
Copy
Price

Microfilm
#

Microfilm
Start

Microfilm
End

Line
Total

03/16/2020 Amendment
- Foreign
Registration
Statement
2

2 $3.00 $40.001 0

1

1

Certified Documents

1

1

1

<< Back to Search Results

Login









Affidavit of Publication

On Behalf of: 
FRONTLINE POWER SOLUTIONS
3 SHANNON CT
SUITE 310
BRISTOL, RI 02809

STATE OF PENNSYLVANIA COUNTY OF PHILADELPHIA:

Before the undersigned authority personally appeared the undersigned who, on oath represented  a 
and say: that I am an employee of The Philadelphia Inquirer, LLC, and am authorized to make this 
affidavit of publication, and being duly sworn, I depose and say:

1. The Philadelphia Inquirer, LLC is the publisher of the Philadelphia Inquirer, with its headquarters at 
801 Market Street, Suite 300, Philadelphia, Pennsylvania 19107.
2. The Philadelphia Inquirer is a newspaper that which was established in in the year 1829, since 
which date said daily newspaper has been continuously published and distributed daily in the City of 
Philadelphia, count and state aforesaid.
3. The printed notice or publication attached hereto set forth on attached
hereto was published in all regular print editions of 
The Philadelphia Inquirer on

Legal Notices 

as published in Inquirer Legals in the issue(s) of: 

5/18/2022

4. Under oath, I state that the following is true and correct, and that neither I nor The Philadelphia 
Inquirer, LLC have any is interest in the subject matter of the aforesaid notice or advertisement.

Ad No: 104133 
Customer No: 114683

COPY OF ADVERTISEMENT

Page 1 of 1











 
 
 
 
 
 
 
 
August 3, 2022 
 
John Holmes 
Frontline Power Solutions LLC 
3 Shannon Ct Unit 310 
Bristol, RI 02809 
 
Dear John Holmes: 
 
We are pleased that Frontline Power Solutions LLC has applied for a license to provide Natural 
Gas Broker/Marketer Services on the distribution system of Columbia Gas of Pennsylvania, Inc. 
(“Columbia Gas”). 
 
Under Paragraph 2.4.5 of the Rules Applicable to Distribution Service section of the Tariff of 
Columbia Gas, Frontline Power Solutions LLC could be required to provide to Columbia Gas a 
bond or other financial security instrument in an amount that Columbia Gas determines to be 
appropriate.  Frontline Power Solutions LLC has indicated only brokering and consulting 
services will be provided.  Therefore, we have determined at this time that Frontline Power 
Solutions LLC does not need a bond or other financial security requirement to provide broker 
natural gas services to Columbia Gas customers. 
 
If the creditworthiness requirement or Columbia Gas’ exposure to Frontline Power Solutions 
LLC changes in the future, Columbia Gas might deem it appropriate to require Frontline Power 
Solutions LLC to provide a bond or other financial security instrument. 
 
Please feel free to contact me at 614-460-4980 should you have any questions regarding a bond 
or other financial security instrument requirements of Columbia Gas. 
 
Sincerely, 
 

Kylia Davis 
 
Kylia Davis 
Manager of Choice and Transportation Support Services 
 



I SAFETY   I CUSTOMER COMMITMENT    I  TRUST    I COMMUNITY 

 

 

 

 

Carol Scanlon        
Manager, Rates 
 
Peoples Service Company LLC 
Phone: 412-208-6931 
Email: Carol.Scanlon@peoples-gas.com 
 
 
 
July 28, 2022  
 
John Holmes 
CEO     
Frontline Power Solutions LLC  
3 Shannon Ct unit 310  
Bristol RI 02809 
   
Dear Mr. Holmes:   
     
We are pleased that Frontline Power Solutions LLC has applied for a license to provide natural gas services 
on the Peoples Group of Companies. Specifically you have requested to be licensed as a supplier on the 
distribution systems of Peoples Natural Gas Company LLC, and Peoples Gas Company LLC (formerly Peoples 
TWP) (“the Companies”). 
 
Since Frontline Power Solutions LLC is not currently serving customers on the Peoples systems, we have 
determined at this time that Frontline Power Solutions LLC does not need a bond or other financial security 
requirement to provide these services to the Company’s customers.   
 
If a Pool is established, and customers are enrolled which alters the creditworthiness requirement or the 
Company’s exposure to Frontline Power Solutions LLC provision of services on the Peoples’ system changes 
in the future, the Companies may deem it appropriate to require a bond or other financial instrument. 
  
If you have any questions feel free to contact me at 412-208-6931 or by email at Carol.Scanlon@peoples-
gas.com.  
 
   
      Sincerely,  
 

       
 
      Carol Scanlon 
      Manager, Rates 
      Peoples Natural Gas Company LLC  
 
Cc: Stephen Kelly 

Mina Speicher 

 
 

375 North Shore Drive 
Pittsburgh, Pennsylvania 15212 

 

www.peoples-gas.com 
 

http://www.peoples-gas.com/


 
 
 
 
 
 
 
 
 
 
 

UGI Utilities, Inc. 
1 UGI Drive 
Denver, PA  17517 
 
610-796-3400 
 

 

VIA E-MAIL 
 
August 2, 2022  
 
 
 
Frontline Power Solutions, LLC 
3 Shannon Court 
Unit 310 
Bristol, RI  02809 
 
ATTENTION:  John Holmes, Chief Executive Officer 
 
RE: Frontline Power Solutions, LLC 

Application to Serve as a Natural Gas Broker 
 
Dear Mr. Holmes, 
  
Based on your assertion that Frontline Power Solutions, LLC  (“Frontline”) is applying with 
the State of Pennsylvania to operate as a natural gas broker/marketer, UGI Utilities, Inc.-Gas 
Division (“UGIU”) has concluded that Frontline will not need to post security with UGIU.  This 
is based on the declaration that Frontline will be acting in conjunction with a licensed natural 
gas supplier who has been approved by the Pennsylvania Public Utility Commission to serve 
in the applicable UGIU service territories and who has posted the required financial security 
as specified in the UGIU Tariff.  If Frontline wishes to directly serve Choice customers in the 
service territories of UGIU in the future as a natural gas supplier, it will have to post security 
as specified in the UGIU Tariff prior to the commencement of the service. 
     
Please feel free to contact me with any additional questions you may have.   

 
Sincerely,    

 
 
 

Sherry Epler 
Senior Manager 
Tariff & Supplier Administration 
 
SE/rks 
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